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Meet Debbie Rudnitski

“SELLING THE AMERICAN DREAM”

GOALS

• We are dedicated to spending  a lot 

of time providing superior service for 

our clients

•We care about the people we serve 

and treat our clients fairly

• We build a strong lasting 

relationship with our clients

• Our ultimate goal is for our clients to 

be comfortable throughout the buying 

and selling process

EXPERIENCE

• We have been in real estate since 

1983 and joined RE/MAX in 1990

• We are co-owners of RE/MAX 

Advantage Plus in Blaine

• We have experience in both existing 

homes and also specialize in new 

construction

Team Rudnitski 
Debbie Rudnitski

11806 Aberdeen St NE,

Suite 100, Blaine, MN 55449

(612)-750-0897

Debbie.teamrudnitski@gmail.com



To Our Clients: COVID-19

“SELLING THE AMERICAN DREAM”

At RE/MAX, safety remains our highest priority and 

preventing the spread of COVID-19 is our priority.  We 

continue to work with our clients and provide exceptional 

and personalized real estate service, but there is a new 

normal. 

We continue to safely market and show homes that are 

for sale - but differently.  Virtual showing solutions or 

careful private showings while practicing social 

distancing.  We will not be hosting open houses at this 

time. 

We have been a part of this community for nearly 40 

years, serving as real estate experts since 1983.  We 

want to continue to support our community, especially 

during this challenging time.  To support our community, 

$100 will be donated to a company of your choice after a 

successful closing with us.

Stay safe.  Stay home.  Stay healthy.



To Our Clients: COVID-19

“SELLING THE AMERICAN DREAM”

To support our community, 

$100 will be donated to a 

company of your choice after 

a successful closing with 

Debbie Rudnitski



Possession date

Closing date

Final walk-through 

Final underwriting approval

Appraisal

Get information to Loan Officer

Title Work 

Abstract update, name search, lien search and plot drawing

Inspection

Approximately 1 to 10 days after PA is accepted 3-4 Hours

Find your home and write a purchase agreement (PA) 

Accepted Countered Rejected

Start looking for a home

Your realtor can show you any home that is for sale through the MLS, no matter who has it listed

Pre-Approval at your loan company

Find a Realtor to represent you 

Home Buying Procedure

“SELLING THE AMERICAN DREAM”



Meeting with Mortgage Consultant

“SELLING THE AMERICAN DREAM”

Pre-qualified versus Pre-approved

Determine your initial investment 

and payment comfort range

Benefits of using our 

recommended loan officers 

1. Experience that ensures a effortless closing

2. The most available financing options including…

B-C Programs and Zero Down



Recommended Loan Officers

“SELLING THE AMERICAN DREAM”

JD Cor tese
G u a r a nte ed  R a t e

M o r t gag e  L e n d e r

N M L S #  8 8 8 6 2

5 6 2 1  S t r a nd  B l vd ,  # 2 0 8

Na p l e s ,  FL  3 4 1 1 0

7 7 3 - 290 -036 7

J D @ R a t e . c om

P e o p l e . R a t e . c om / j d - c o r t e s e -888 62

Sandy Morgan
N e w  Am e r i c a n  F u n d i n g

M o r t gag e  L o a n  C o n s u l t a n t

N M L S #  3 7 1 8 03

1 0 1 6 0  F o l e y  B l vd  N W ,  S t e  2 0 0

C o o n  R a p i d s ,  M N  5 5 4 4 8

7 6 3 - 438 -765 8

S a n d y . M org an@ na f i nc . c om

NA FHo me s . co m/ S and yMor gan

Mark  Svihe l
M o ve me nt  M o r tg age

L o a n  O f f i c e r

N M L S #  3 6 0 2 13

2 6 8 0  S n e l l i n g  A ve  N ,  S t e  1 0 0

R o s e v i l l e ,  M N  5 5 1 1 3

6 1 2 - 209 -792 2

M a r k . S v i h e l @M ove m en t . c om

M o ve m e n t . c om / Ma rk . S v i he l



Items Needed for a Credit Application

“SELLING THE AMERICAN DREAM”

EMPLOYMENT

• Addresses for 2 full years

• Gross monthly income, including your last 2 paycheck stubs

• Bank statements for the last 2 months 

• W-2’s, if applicable 

• Proof of pensions, retirement, disability or social security

• Proof of income from rentals, investments, etc. 

IF SELF EMPLOYEED…

• Two years 1040 Tax Returns

• Current year profit and loss statement 

CREDITORS

• Each creditors name, address, type of account

• Account numbers

• Monthly payments and approximate balances

• Amount of child care expenses 



Items Needed for a Credit Application 

“SELLING THE AMERICAN DREAM”

BANKING

• Names and addresses of savings institutions

• Account numbers

• Type(s) of account and present balance(s)

MISCELLANEOUS

• List of assets in stocks, bonds and land

• Life insurance cash value (documented if used as cash as a down payment)

• If Applicant is selling home, a copy of a sales contract(s)

• Social Security numbers of all parties 

• Veterans-Certificate of Eligibility & DD-214

• Cash or check to pay for application fee

REALTORS®

• Copy of sales agreement

• Copy of listing on property

• Instructions on how appraiser is to gain entrance 



Types of Financing

“SELLING THE AMERICAN DREAM”

Federal 
Housing 

Administration

(FHA)

ARM

3-2-1 Buy 
Down

Fixed

Buy Down

VA
Contract 
for Deed

Conventional

3% to 5%

10%

20% - No 
MIP

80/20 or 
90/10

Other 
Financing 

Terms

Discount 
points

Zero Down 
Programs

MFHA



Agency

“SELLING THE AMERICAN DREAM”

Agency simply means…. Who is representing you?

State law mandates that you sign a DISCLOSURE, stating this information has 

been discussed and understood 

• The sign in the yard…that company represents 
the seller and their best interests

SELLER BROKER 

• Represents the buyer and their best interests

BUYER BROKER

• The buyer and seller is represented by one of 
more company (all information regarding the 
buyer and/or the seller are kept confidential) 

DUAL  AGENCY



Agency

“SELLING THE AMERICAN DREAM”



Agency
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Buyer’s Representations

“SELLING THE AMERICAN DREAM”

Before a home can be shown, it is REQUIRED that the 
following is completed…

• Written permission to show home

• Written permission to negotiate in your behalf 

• Written permission to set up and handle your closing

• Written permission to receive our earnings

Who pays the commission? 

The Seller Does

• The seller has generally signed a listing agreement with a real estate associate 
specifying a certain fee to be paid, and many times it has provisions for splitting 
that fee with the agent who sells the property, regardless of buyer agency. 

The Buyer Does

• The buyer can pay the real estate associate as set out in a written agreement. If 
this is the case, it would be inappropriate for the buyer’s agent to accept any 
potion of the fee paid by the seller unless specifically indicated in the written 
agreement. 

Each party pays their own agent

• Each party pays their real estate associate as specified in their written 
agreement. A seller may agree to pay a Buyer’s Agent but not the amount 
agreed to between Buyer and Agent. In this case the seller may pay part of the 
commission due and the buyer will pay the balance. 

Additional Information

• RE/MAX Advantage Plus does charge $449 Administration and Broker retained 
commission fees that are part of your closing costs. 

Be sure to notify me if 

you find any home that 

you want to see…



Showings & The MLS

“SELLING THE AMERICAN DREAM”

Guideline for showings

• First, the agent will search for homes on the MLS that fit your criteria

• Second, showing(s) will be set up to tour these selected homes. 

• Third, when looking at these homes, generally the seller will leave 

Multiple Listing Service (MLS) and how it benefits you…

• We have the opportunity to view ANY house on the market

• The MLS is updated on a regular bases for convenient and accurate information 

• Ability to narrow down your search to what you want and need in a new home by 

entering the criteria needed and view only the homes you have selected

• Pictures and/or virtual tours are available for some listings. 

• You can be involved in the MLS search also. Search the ENTIRE MLS at 

www.teamrudnitski.com

http://www.teamrudnitski.com/


Styles of Homes

“SELLING THE AMERICAN DREAM”

• 1 ½ Story

• 2 Story

• Rambler

• Split Entry/Bi-Level 

• 4 Level

• 3 Level

• Modified 2 Story

Single Family 
Residential 

• Twin

• Quad

• Six-Plex

• Condominium

• Association Dues

Town Homes

New VS. Existing

NEW

• Builders Warranty

EXISITNG

• Previously Owned

The choice of purchasing a new or existing home is based on your needs and personal 

preferences

We can work with most builders and can get all the information you need to make any 

decisions, but we will need to accompany you to the property on the initial visit. 

By letting us help you with builders, you get all the services offered in this presentation 

and those offered by the builder as well. 

You will get more, but you will not pay more for it!



Agreement To Purchase

“SELLING THE AMERICAN DREAM”

An agreement used to spell out the terms of 

the sale between the seller and the buyer.

The agent will…

• Complete all the necessary paperwork to what 

best suits YOUR needs

• Negotiate in your best interests 

• Assist you throughout transition until closing

• Make sure that all assessments against the 

property are paid for before you purchase the 

home



Home Inspections

“SELLING THE AMERICAN DREAM”

• You have the option to hire a home 
inspector to find any possible defects 
that were not listed on the seller’s 
disclosures

Hiring a 
Home 

inspector

• You can make your offer subject to 
the results of a home inspection. 
Remember, a typical seller may not 
accept an offer that is contingent. 

Negotiating 
your offer

• The seller could accept the offer, but 
will not make the repairs, unless you 
raise your offer

OR…

• In more cases the price of the home 
has already been taken into 
consideration as to the condition of 
the home … as is. 

Price of the 
home

Home inspections are NOT the same as Appraisals



Home Inspectors
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AmeriSpec Home Inspection Service

763-420-5535

www.amerispec.com

Pillar to Post

Jim Thompson

763-232-3400 / 763-684-2472

jimthompson.pillartopost.com/

Tradesman Home Inspections

Tom Martin

612-968-9813

tradesmanhomeinspections@yahoo.com

Inspect It, Inc. 

Jay Cielinski

612-669-6023

inspectitincorporated.com/who-is-inspector-jay

Bonfe

Mark Espersen

612-221-9112

marke@bonfe.com

Mark of all Trades Home Repair

Mark D. Johanek

763-221-9372

mjohanek@hotmail.com

http://www.amerispec.com/
https://jimthompson.pillartopost.com/
mailto:tradesmanhomeinspections@yahoo.com
http://inspectitincorporated.com/who-is-inspector-jay
mailto:marke@bonfe.com


Investment Guide

“SELLING THE AMERICAN DREAM”

Initial Investment 

While making your Agreement to Purchase, you will be required 

that you have 1% to 3% of the offered amount, also known as, 

EARNEST MONEY. The earnest money will go towards your 

down payment at the final closing 

Total Investment 

The next step in your investment is that your lender will show 

you a GOOD FAITH ESTIMATE. A Good Faith Estimate will 

explain as very close estimate as to what your TOTAL 

INVESTMENT will be when purchasing a home. 

Included

This estimate will include the following: 

• Down Payment 

• Closing Costs

• Prepays 

• Escrow



Investment Guide

“SELLING THE AMERICAN DREAM”

Downpayment

Is a percentage of the sales price that you will need.

Closing Costs

The expenses related to the loan, title company fees and any 

other Brokerage and Administration commissions. 

Prepays

• One year paid insurance premium 

• Funds that are needed to fund the monthly taxes and insurance 

on the home

Escrow

The name of the account that you may have with your lender. It 

is a savings account held by your lender in your behalf that will 

pay for your yearly taxes and insurance. 



Steps your take after you buy

“SELLING THE AMERICAN DREAM”

Changing your utilities in your name…

• Quest: 1-800-244-1111

• AT&T: 1-800-222-0300

• Sprint: 1-800-877-7745

Phone 
Connection 

• ACE: 763-323-0255

• BFI: 763-427-1688

• Walters Recycling & Refuse: 612-373-4664

• City of Blaine: 763-784-6700

Curbside Refuse

• Minnegasco: 612-372-4664

• Centerpoint: 800-245-2377

• Xcel: 1-800-895-4999

Gas Companies

• Connexus: 763-323-8600

• Xcel: 1-800-895-4999

Electric 
Companies

Contact your insurance company for your first year 

pre-paid homeowners insurance binder!!



“SELLING THE AMERICAN DREAM”
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When it comes to choosing a brand to help you sell your home, look no 

further than the RE/MAX  balloon. RE/MAX is synonymous with 

professional. Our agents close more real estate deals on  average for their 

clients than anyone in the world.

We are able to bring that knowledge plus a network of over 104,000 agents 

to help you gain the  best possible financial outcome.

▪ 2 TO 1 ADVANTAGE

RE/MAX agents outsell other agents by more than 2 to 1 in the REAL 

Trends 500 survey* of  large brokerages which means: twice as many 

trips to the closing table, twice as many  families helped, twice as many 

dreams realized. * Details: http://rem.ax/28PLR5Y

▪ GLOBAL PRESENCE FOR LOCAL RESULTS

To maximize your financial outcome, it pays to have global visibility. 

RE/MAX has offices in  95+ countries and has a website that translates 

your listing into 40+ languages and almost 50  currencies.

▪ BRAND AWARENESS

The red, white and blue lawn sign and the RE/MAX Balloon are 

recognized around the world.  In the US and Canada, RE/MAX is #1 in 

unaided brand awareness among real estate  franchises. Details: 

http://rem.ax/28QuCh5

WHY CHOOSE RE/MAX

“SELLING THE AMERICAN DREAM”

http://rem.ax/28PLR5Y
http://rem.ax/28QuCh5


EXCLUSIVE MARKETING PROPOSAL





GIVING BACK

“SELLING THE AMERICAN DREAM”

Premier community citizenship is a core RE/MAX value that inspired the 

partnership with CMN Hospitals in 1992. RE/MAX leaders, offices and 

agents recognized that everyone could play their own part locally to have 

a big impact in their communities. More than 20 years later, participating

offices and agents in the United States and Canada have contributed 

more than $150 million to help kids treated at local CMN Hospitals.

A Portion of the sale will be donated to 

Children’s Miracle Network Hospitals.



WoMN Strong is a non-profit in the local area made up of women members 

dedicated to giving back to the community through service projects. WoMN

Strong is partnering with The Sheridan Story, a local non-profit dedicated to 

ending child hunger. The Packed with Love event will raise money to 

provide weekend food packs for children in need in participating schools all 

over the Twin Cities. WoMN Strong are the sponsors for the children at 

University Elementary School in Blaine for the 2021-22 academic year.

A portion of the sale will be donated to WoMN

Strong to benefit The Sheridan Story.


